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Welcometo our newsletterwhich coverssomeof the key issuesof the momentthataffect
mortgagesandmortgage-relategiroductsb andsetsout how it may help you.

In thisissuewe look at Re-mortgaging and how we could help you, coverthe Buy-to-Let
market,highlight someareasfor Home Improvements, setout the benefitsof Offset Mortgages
and endwith alook at Protecting you and your family.

Your home may be repossessed you do not keep up repaymentson your mortgage.

Your Biggest Asset

For millions of peoplewithin the UK, their property is not just a roof over their heads,but
often viewed as apassportto financial security.

Overthelastdecadeall hasbeenwell if you own a property with theaverageUK houseprice
morethantrebling over this period,resultingin the currentaverageprice of around£180,000.00
(Nationwide, 10 year to April 2007).

Of course housepricescango down, as wellasup, andrecentBank BaseRatemovescould have
an effect.

But thereareotherissueghat havehelpedsupporttherise in houseprices,suchasa growthin
the Buy-to-Let market,thathasreplacedfirst-time buyerpurchaseso someextent,andhas
helpedto underpinthe whole market. Also, the changein householdownership,suchasthe
increasingnumberof single dwellersaffectingthe level of demandfor properties Net
immigrationshasalsohelpedto keeppriceshigh in certainareas.

With this houseprice growth overthe lastdecade many peopleare now sitting on a largeamount
of equityin their property,which could be releasedhroughre-mortgagingf accesgo additional
fundsareneeded. In fact, accordingto the Council of MortgageLenders(CML) the amountof
un-mortgagegropertywealthheld by UK homeownerstoodat £3.6trillion in 2006, which is
morethatthreetimesthe£1.1trillion currentlyowing on mortgageborrowing (CML Press
Release April 2006 Bank of England March 2007).

Alternatively, homeownersmay alsosimply wantto switch mortgageastheir currentdealis due
to cometo anend,or wantto try to securea betterrate.

Smallwonderthenthatover one-thirdof the mortgagemarketconsistsof re-mortgage$CML
year to March 2007).

Of course theremay be additionalcostsattributableto re-mortgaging. And youOliheedto meet

the LenderOborrowing criteria, aswell asensuringyouOreot overstretchingyourselfwith the
level of repayments.
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With thousandsof different mortgagesout there, why not contact usin order to discuss
your needs. We may evenhave accesgo somedealsthat are not readily available to you on
the High Street.

Hit the roof

Did you know that a loft conversioncould possibly add a decentamount to your propertyOs
value, according to researchby Alliance & Leicester.

Althoughthereareregionalprice differencesthe averagecostof a Dormerloft conversionin the
UK is around£23,000.00accordingto the Building CostInformation Service. It could add
around£75,000.0Qnetvalue)to a propertythatincreasedrom threeto four bedroomsalthough
thereis far lessreturnif going from two to threebedrooms(Alliance & Leicester April 2007)

Of coursea loft conversionneedscareful planning,andprobablyexperthelp, asit is a fairly
majorjob, albeitanincreasinglypopularone,aspeopleweigh up the costof moving against
creatingmore spacewithin their existinghome.

You would alsoneedto considerthe disruptionandredecoratingcosts. A surveyorcangive you
professionahdviceaboutBuilding Regulations PlanningPermissionandto whatextentit may
add valueto your property.

Therearealsoplenty of otherhomeimprovementactivitiesthat may addvalueto your home.
For example,improving kitchensandbathroomscanbe beneficial,but alwaysstick to neutral
coloursif you aredoing it for re-salepurposes.Your tastemay not suit everyone.

However,recentresearctfrom Woolwich hasrevealedthat our love affair with DIY may finally
be beginningo wane. Almost half the peoplesurveyed admittedthey do not actuallylike DIY
and anoverwhelming75% saidthey arefed-upwith watchingmakeover/DIY programmes.

The mainreasondisted for the lack of enthusiasnwith DIY a}reOnohavingthetimeC(40%) and
Olikelyto botchit® (37%).Instead sevenin tenof the nationOkomeownersvould ratherget
somebodyin, or atleastconsiderit beforeundertakingany DIY. (Woolwich , April 2007).

Talk to us if you need to secure some funding for your home improvements.

Your home may be repossessedf you do not keep up repaymentson your mortgage
or any other debt securedon it.

Budding landlords
Many first-time buyersarebeingforcedto postponenousepurchaseuntil their 300syhenthey
are moreestablishedn their careerspr until parentsor grandparentganhelpwith funding. An

increasingnumberalsoappreciatehe flexibility thatrentingprovides.

With youngpeoplerentingfor longer,netimmigrationandsmallerhousehold®thesearesome
of thefactorsthatunderpinthe continuedgrowth of therentalmarket.

Whilst returnsarenot guaranteedrecentresearclrom Assetz,showsthatthe UK is the second

mostprofitable country (after Poland)to let propertyout of fourteencountriessurveyed,
providing a total returnon cashinvestedof 63%. (4ssetz, 21 months to March 2007 period.)
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Despiterecentmovementsn the Bank BaseRate,Buy-to-Let remainsremarkablypopular,
largely becausenanylandlordsare happyto seethe capital valueof their rentalpropertiesrise,
ratherthanbeingdependenbn therentalincome.

Both amateurand professionalandlordsare now benefitingfrom a highly competitiverangeof
Buy-to-Let mortgageswhich nowadayscostlittle morethanconventionaimortgages.in
addition,the Interestelementof the mortgagerepaymentsanoften be offset by landlordsagainst
theincometax dueonrentalincome.

Why not talk to us to find out more.
Most Buy-to-Let mortgagesare not regulated by the Financial ServicesAuthority.

There is no guaranteethat it will be possibleto arrange continuous letting of the property,
nor that the rental income will be sufficient to meetthe costsof the mortgage.

Buy-to-Let Tips

ShortholdAssuredTenanciesequirea two monthNotice Period.

An annualinspectionof all gasappliancess a legalrequirement.

Rent shouldcover 125%of the mortgage(althoughsomeLenderswill settlefor 100%).
Alternatively, Lendersmay look at youroverall propertyportfolio or lend on the basisof
your affordability levels.

¥ And dobeaware,the TenancyDepositSchemes now applicableto EnglandandWales.

K K K

Your home may be repossessed you do not keep up repaymentson your mortgage.
Offsetting for better balance.

Do you have a fluctuating income, earn big bonusesor have large amounts of savingson
deposit?

If you fit into any of thesecategoriesan Offset Mortgage may suityou. Thisis becausdy
placingboth your mortgageandyour savingswith the sameinstitution, your mortgagelenderwill
offsetthe valueof your savingsagainstthe costof your mortgage while allowing you to keep
accesgo your savings,becausehe amounton depositis usedto reduceyour mortgagedebteach
month. This meanghatyou arereceivinga returnon your savingswhich is thesameasyour
mortgageinterestrate.

So,sayyou arepaying 6% on your mortgage and offsetting savingsagainstthis, your savingsare
effectively earningyou 6%, too. This could be attractivefor taxpayersgespeciallyfor a higher
ratetax payerbecausef the savingsaretaxable,your net returnafter 40% tax would be markedly
lower , andthatOseforeinflation of around*3% (* Bank of England May 2007).

Offset Mortgageshavelinked currentaccountand savingsaccount.Sofor examplewith a
£90,000.00mortgageand £30,000.00n your linked savingsaccount,you would only pay
mortgageintereston £60,000.00. Sothe moreyou havein your savingsaccountthe lessinterest
you pay on your mortgage.
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OffsetMortgagesmay alsoallow you to makeoverpayment®f your mortgage so this canbe
usefulif you receivelargecommissionsponusesor otherone-off paymentsduring the year
which you wantto useto reduceyour mortgagedebt.

Alternatively, they may offer paymentholidays,or underpaymenoptions. Of course,an Offset
Mortgage will not be suitablefor everyone,sogive us a call to seeif it canwork for you.

Paymentscalculator

With andInterest Only Mortgage, you only pay interestduring the term of the mortgage.
Separatelyyou shouldconsiderpayinginto a savingschemeto build up a lumpsumto pay off
the capital. However,mostschemeslo not guarantedo repaythe mortgage.

RepaymentMortgages requireyou to pay off partof your capitalandpart of the intereston your
loan eachmonth,so themonthly amountyou haveto payto the Lenderis higherthanfor the
InterestOnly option.

But with a RepaymentMortgage,you do not needto takeout a savingglan alongsidethe
mortgage pecausehe capitalwill havebeenpaid off by the endof theterm, providedyou have
madeall the monthly payments.

Monthly paymentsfor a mortgage per £1,000.00borrowed over twenty five years

% InterestRate Interestonly * payment(£) | Repaymenpayment(£)
4.50% 3.75 5.55
4.75% 3.96 5.70
5.00% 4.17 5.84
5.25% 4.38 5.99
5.50% 4.59 6.14
5.75% 4.80 6.29
6.00% 5.00 6.44
6.25% 5.21 6.59
6.50% 5.42 6.75
6.75% 5.63 6.90
7.00% 5.84 7.06
7.25% 6.05 7.22
7.50% 6.25 7.38
7.75% 6.45 7.55
8.00% 6.66 7.71

(Halifax May 2007 *Excludes any payment to a savings scheme) The figures shown here are
intended asa guide only. The actual amountsthat you may haveto pay may be more or less
than the amounts shown.
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Hereis how to usethe calculator: A £100,000mortgageovertwenty five years,chargedat
5.75%interestratewould cost100x £6.29(for Repaymenty £629 per month.

Bridging Loans

Bridging Loansarea specialistreaof the marketplaceandcanbe anoptionfor peoplelooking to
secureshort-termfunds quickly.

Thesefunds could enableborrowersto help obtaina property(at auctionperhaps)r make
enhancement® their currentproperty,while waiting for aloanfrom their mortgagelenderor
othersourceto comethrough.

Of course this form of lendingis not appropriatefor thosein financial distress,on the contrary, it
is for thosethathavewealthin the form of propertyassetsandwantto quickly extractsome
liquidity from thoseassets.

The Financial Ser vicesAuthority doesnot regulate Bridging Loans.
Protect yourself and your family

DonOlet the excitementof your new mortgage deal distract you from the needto take out
Protection for you, your family or dependents. Finding the right Cover for your needs
can be a complex process.

Justas themortgagemarketoffers a myriad of productsthe Life andProtectionmarketalsohasa
wide rangeof different productoptionsdesignedo suit your own specificneeds.

Whetheryou wantyour family to receivea monthly incomeor a lumpsumin the eventof your
death,or to protectyour incomeif you cannotwork dueto illnessor unemploymenbr a cash
lump sumbecausef long termincapacity,we cansearchfor the mostsuitabletermsand
conditions.

A few examplesfor you

Term Assurancewhich paysa lumpsumif you die during the term of the policy canbe
extremelygoodvalue (particularlyif you area non-smoker)andis usuallydesignedo pay off the
mortgage.

The youngeryou arewhenyou take out Term Assurancethe cheapeiit is generallyandthe
marketis extremelycompetitivebecausef rising life expectancy.But remembethatoncethe
termof the policy ends,you getnothingbackandyou areno longercovered,unlessyou have
otherLife Assurancean place,for instancethroughyour employer.

Someemployersoffer threetimessalaryasa standarémployeebenefitso bearthis in mind
whenarrangingTerm Assurance.But remembetthatif you leaveyour employeryou losethe
benefitunlessyour newemployeroffers you similar Cover.

Anotherusefulinsurances Income Protection. Thiswill payyou a tax-freemonthly incomeif
you aretooiill to work. You choosethe defermentperiod (the amountof tie thatmustelapse
beforeyou canmakea claim) which is typically threeor six monthsbecausesomeemployerswill
pay theirworksfor this amountof time if they areoff sick.
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The premiumawill be basedon your age,gender,occupation stateof healthandmedicalhistory,
alongwith thedefermentperiodyou optfor. And of course you needto be surethatthe policy
coversyou for beingunableto pursueyour Oown@ccupationandnot OanyccupationO.
Otherwise theinsurermight arguethatyou arefit to sweepthe factory floor, evenif you were
formerly the CompanyOBinancialDirector.

By contrastCritical Iliness insurancepaysbenefitson the diagnosisof a seriousillnesssuchas
heartattack,canceror stroke,aswell asa numberof otherconditions,providedthatyou survive
theillnessfor a minimumperiod of typically 28 days.

Findingthe right Coverfor your needscanbe a complexprocessso do getin touchandwe can
discusghe meritsandcostsof the variousforms of Protectionon offer.

Think carefully before securing other debts againstyour home. Your home may be
repossessed you do not keep up repaymentson your mortgage.

We are independentand for arranging a mortgage we offer our clients the choice of either
paying a fee which is typically 0.40% of the loan advance,or receiving our payment direct
from the Lender in the form of commission.

The content®f this newsletterare believedto be correctat the dateof publication(June2007).
Everycareis takenthatthe informationin the Mortgage Newsletter is accurateat the time of
goingto press. However,all informationandfiguresaresubjectto changeandyou should
alwaysmakeenquiriesand checkdetailsandwherenecessargeeklegal advicebeforeentering
into any transaction.

The informationin this newsletteris of a generahature. You shouldseekprofessionabdvice
tailoredto your needsand circumstance®eforemaking any decisions.
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